
24 TODAY’S CHEMIST AT WORK DECEMBER 2003 ©2003 AMERICAN CHEMICAL SOCIETY

PH
OT

O 
CO

UR
TE

SY
 O

F 
PE

TE
R 

B.
 C

OG
GI

NS

The Peak District National Park in the
northern English countryside was a
wonderful place to grow up. As a

youngster, I would go hiking, caving, and
rock climbing there. During that
time, a number of steel mills
were nearby in Sheffield, and
people from neighboring villages
would commute to work there.
Sheffield was “the city” for
me.

The small high school I
attended had approximately 250
pupils and has a rich history
that dates back to the 1400s.
The only way to get to school
was to take the train that ran
through the hills, a 15-minute
trip after walking the two miles
between my home and the
station. I enjoyed the sciences,
especially physics, chemistry,
and biology. My biology teacher
gave me a lot of help, but at
18, I did not know which field
I was most interested in. I decid-
ed to major in zoology, maybe with just a
tad of persuasion from my biology teacher
at Chelsea College, University of London,
where I received my bachelor’s and doctor-
ate degrees. 

Two years into my Ph.D., I realized that
I could not see myself as an academic; I
wanted to work on the commercial side
of science and apply my technical back-
ground. After completing my Ph.D., I
worked for Amersham for 8 years in the
U.K. and 4 years at its U.S. headquarters
in Chicago, initially in technical support

and then transitioning through sales and
into marketing. There was less emphasis
on the biotech industry in the 1980s,
because it had not fully formed. But I want-

ed to learn more about instrumentation,
and Amersham was more focused in the
reagents area at the time, so I explored
another opportunity in Finland with Labsys-
tems, now part of Thermo, as VP of sales
and marketing, and that is where I start-
ed the global sales marketing and diag-
nostics divisions. I spent a total of six years
in Finland. However, another opportunity
presented itself at Amersham, and I was
fortunate enough to work there for a second
time, holding positions both in the U.S.
and abroad. Then PerkinElmer asked me to

join it as president of its Life Sciences Divi-
sion. Within three months, they asked
me to tackle the enormous challenge of
merging the Life Sciences and Analytical
Instruments businesses into a global $1
billion company. In a matter of weeks, we
were able to form the new management
teams that would continue serving

customers while achieving cost
savings through integration. In
this challenge, I was well served
by long experience with my
favorite sport, rugby. To me,
there is a strong link between
rugby and business. Both require
good teamwork, where every-
one has to assume a certain
responsibility, and everyone
must operate at his or her best
to be successful. I’ve found that
success is not achieved in either
endeavor through independ-
ent actions but through each
team member working in
concert for the benefit of the
whole. Having started at age 11,
I only recently (well, four years
ago) gave up active participa-
tion in rugby, but I still admire
and draw parallels between

the discipline, quick thinking, and team-
work crucial to good play and in running
a business.

When I am not crossing the country
or the Atlantic, I enjoy time with my fami-
ly, including my wife, my four children,
and my mother. I especially enjoy flying
helicopters. My wife has even offered me
as a tour guide to friends and relatives.
When we lived in New Jersey, it was a short
flight to the Hudson River and, dropping
down to 500 feet, you get spectacular views
of Manhattan. Now, that’s relaxing. ◆
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Executive Interview

Peter B. Coggins, PerkinElmer: “Build teams
quickly, and make sound decisions.”

Business Bits 

Stranaska Calibrations, a provider of
UV–vis absorption spectrophotometer cali-
bration measurement standards, changed
its name to Refmacal Labs (www.refmacal.
com) . . . ABB Lummus Global (www.

abb.com) and Avantium Technologies
(www.avantium.com) extended their R&D
collaboration in high-throughput tech-
nology and simulation techniques for
refinery and petrochemical catalysts . . .
Thermo Electron (www.thermo.com)
expanded its relationship with IBM

(www.ibm.com) to pursue cooperative
business opportunities in the global LIMS
marketplace . . . Jobin Yvon (www.
jyinc.com) acquired IBH (www.ibh.co.uk),
a Scotland-based company that offers
instruments for fluorescence spectroscopy
and picosecond lasers.

Peter B. Coggins, president of PerkinElmer Life and Analytical
Sciences, with his mother, Joyce, at Princeton Airport, NJ.


